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Introduction

HAVE YOU EVER WONDERED HOW SOME PEOPLE 
are able to achieve the impossible? We’ve all dreamt about 
being rich and famous, but what makes a dream become a 

reality? The answer is much simpler than you might think: you. 
When you take action—planning and using the right tools and 
resources—anything can happen. Some dreamers only dream, but 
there are those of us who make the decision to make our dreams 
come true. We are called entrepreneurs.
 In early 2010 I heard a speech by one of the directors of the 
local Entrepreneur Centre that really made me think more about 
what it means to be an entrepreneur. He cited a recent study on 
the career goals of school-aged children. The study revealed that 
40 per cent of children aspire to go into business for themselves 
when they grow up. That number astonished me, but what he 
said next was even more surprising: there are no real programs in 
our education system to instruct and support this large number 
of aspiring entrepreneurs. Because of this, I would assume that 
the majority of these children never get the opportunity to realize 
their dreams.
 Think of a world without entrepreneurs: we would not have 
developed the telephone, the automobile, the refrigerator, the 
toothbrush, the light bulb, the computer, the modern house—
the list goes on. Our society, as it exists today, has been built on the 
innovation and creativity of entrepreneurship. So many things 
we use started out as ideas developed by someone with enough 
courage to take action. We all have great ideas, and my hope with 
this book is to help you move closer to developing your ideas and 
creating your own success.
 One of the biggest constraints holding people back from start-
ing their own business is fear: fear of financial instability, fear of 
embarrassment, fear of the unknown and fear of failure. There 
are more financial self-help books on the market than I’m able 
to count, but they mostly focus on long-term goals through safe 
investment and saving money. Saving is important to ensuring a 
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comfortable retirement and a secure financial future, but in my 
opinion, for what you might gain tomorrow, you will lose today.
 Life is short and full of the unexpected. Focusing only on 
retirement will cost you in opportunities today. “Opportunity 
cost” occurs when you give up one thing at the expense of some-
thing else. When you don’t take that vacation or cooking class 
because you’re always putting your money aside, you’re losing out 
on the things you could be doing today. Saving is important, but 
so is living in the now. Most people fall into the trap of only living 
their lives from day to day. They have bills to pay, responsibilities 
to keep and families to support, and they never really look beyond 
those responsibilities—they want to, but they’re afraid they can’t. 
These are important aspects of life that need to be considered 
before moving into a career as an entrepreneur.
 So how do you get what you want today without sacrificing your 
dreams? One of the aims of this book, based on my own life and 
business experiences, is to give you my answer to this challenge.

• • • • •

When I was young, what I wanted more than anything was to 
grow up, have a family and be able to provide them with the 
opportunities I never had. This is the story of how I dreamt about 
becoming greater than I was, and then did it. It’s about making 
things happen, teaching the dreamer in all of us how to turn away 
the naysayers and pessimists and, through hard work and perse-
verance, turn our dreams into realities.
 I had everything working against me growing up, but I didn’t 
let that stop me. It wasn’t easy, but after years of hard work, part-
time jobs and many failed business attempts, I finally built my 
own multimillion-dollar company, one of the fastest-growing 
partners to the Walt Disney company. I stayed in business for 
close to a decade and drew a six-figure salary (although, for many 
years before that, I worked without drawing any salary at all). 
Unfortunately, because of the recession and other factors, I had to 
close that business. Closing it did not make the venture any less 
successful; I learned from my experience and started over. As I 
was writing this book, I was the founder and president of another 
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fast-growing company, iPal Interactive Learning. Only 18 months 
after I launched it, I sold it in a very financially and profession-
ally advantageous deal. What the successful building and sale of 
iPal tells me is that I had learned from my mistakes and had done 
it right this time, that I do indeed have the right approach and 
sound business sense. I know how to be smart in applying the 
lessons experience has taught me. Today, my successes far out-
number my failures. If I can do it, anyone can.
 The successes didn’t happen through magic, though. I can 
attribute most of what I have achieved to what I like to call the 
“power of leverage,” an idea I developed that became the founda-
tion on which I built my business and continue to build my suc-
cess. It is a technique to use when you have to get what you need 
in order to achieve your goals. It took me years of experience to 
figure it out, but after being knocked down and bouncing back 
up so many times, I am finally ready to pass on my knowledge 
to others.
 This book tells the story of how I grew from a dumpster-diving, 
introverted teenager with no formal post-secondary education into 
the builder and owner of a multimillion-dollar company. It also 
gives a lot of information and advice on how to plan, develop and 
sell a business. The book is neither an autobiography as such, nor 
a strictly business-planning book, but it combines many elements 
of both. I am using the story of my own life and business experi-
ences to pass on the lessons I have learned to new entrepreneurs 
and would-be entrepreneurs. The business advice I give is hardly 
new, but my hope is that, presented in the context of an actual liv-
ing example—my own life and business story—it may be of some 
practical use and inspiration to others.


